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 THLee In Fourth
Deal With
William Foley’s
Fidelity
National
By Steve Bills

SNAPSHOT
 Target: Lender Processing Services
 Price: $2.9 billion
 Sponsor: Fidelity National Financial Inc, Thomas H. 
Lee Partners LP

 When Fidelity National Financial Inc
made its $2.9 billion bid to acquire Lender
Processing Services in May, it was almost
like getting the old band back together
again.

 Not only was Fidelity National, the
nation’s largest title insurance company,
dealing to acquire a company that had been
spun off by a company that Fidelity National
had spun off in November 2006, but it also
was reuniting with a longtime partner—

the Boston buyout shop  Thomas H. Lee
Partners LP.  It is the fourth time that
Fidelity National, the Jacksonville, Florida,
investment vehicle of  William P. Foley II , has
teamed with THLee, dating back to Fidelity
National’s first major foray outside mort-
gage-related businesses, when it acquired
the bank-technology arm of telephone com-
pany Alltel Corp of Little Rock, Arkansas, in
April 2003.

Along the way, Fidelity National and
THLee have worked together on a number of
transactions, typically pursuing a strategy of
rolling up fragmented industry sectors to
form national leaders. And while Foley also
has brought in a number of other buyout
shops to co-invest in his deals— TPG Capital
and  Evercore Partners  among them—THLee
has been the most active of the group.

“He’s a tremendous partner,”  Thomas
Hagerty , a managing director at THLee, told 
Buyouts . “He has as good a combination of deal-
making skills and operating skills as anybody
I know.” Hagerty said he could not comment
on the Lender Processing Services deal, which
remains in a “go-shop” period until July 7.

Indeed, it was THLee that brought Fidelity
National into the auction for Alltel’s bank-
tech operation, when Foley, who had built
Fidelity National into the nation’s largest title

insurer by rolling up regional insurers, want-
ed to branch out into the more highly valued
bank-tech sector. Still, the buyout shop did
not get a piece of the action until Fidelity
National sold a 25 percent stake of the
renamed Fidelity National Information
Services to THLee and TPG Capital (then still
known as  Texas Pacific Group ) as part of a
dividend recapitalization in February 2005.
The bank-tech company, which was spun off
as an independent corporation in November
2006, grew through a series of acquisitions to
become the No. 1 vendor in  American Banker ’s
FinTech 100 by 2010.

THLee and Fidelity National teamed
again in January 2006, when  Evercore
Partners  joined the consortium in a deal for
Sedgwick Claims Management Services Inc,
which provides outsourced claims manage-
ment services for workers’ compensation
and other insurance issues. And less than
two years after that, THLee and Fidelity
National, this time with THLee in the lead,
bought the payroll processor Ceridian Corp
with the stated intention of growing
through acquisitions. That holding remains
in their joint portfolio.

But Fidelity National and THLee exited
Sedgwick Claims Management in April
2010, handing the portfolio company off to 
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Dealmaking With Bill Foley
Thomas H. Lee Partners has allied with Fidelity National Financial on a number of deals, but other fi rms also have participated

Target Date Sponsors Perspective

Alltel Information Services April 2003 Thomas H. Lee Partners, Texas Pacifi c Group Buyout shops bought 25 percent interest in the renamed  Fidelity National 
Information Services as part of a dividend recap in February 2005

Sedgwick Claims 
Management Services 

January 2006 Thomas H. Lee Partners, Evercore Partners $340 million bank loan levered the deal at 4.9x, according to Thomson 
Reuters LPC

Ceridian Corp November 2007 Thomas H. Lee Partners In this case, THL took the lead in this $5.2 billion deal

Sedgwick Claims 
Management Services 

Exit April 2010 Stone Point Capital,  Hellman & Friedman Sedgwick is now in the market for a $1.2 billion dividend recap

Lender Processing Services Pending Thomas H. Lee Partners THL to take a 19 percent stake in $2.9 billion deal; former affi liate FIS spun off 
mortage servicing business in mid-2008
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$1.9 billion. That sale to CVC did not go
through. In December 2011, ConvergEx ter-
minated its merger agreement with the firm.

That led ConvergEx to put its Eze Castle
Software and RealTick businesses up for sale
during the fall of 2012.  TPG Capital  ended up
winning the auction in a deal valued at $1.9

billion. The sale to TPG closed on April 9.
GTCR and BNY Mellon each own 33.2

percent of the ConvergEx business, accord-
ing to a May 2011 regulatory filing. GTCR
has invested $150 million over time in
ConvergEx, sources have told  peHUB .

ConvergEx likely waited so long to offi-

cially call off the IPO because it wanted to
complete the Eze Castle sale, one banker
said. “The company was just late in pulling
the filing,” the source said.

ConvergEx could not immediately be
reached for comment.

 Luisa Beltran is a senior writer for peHUB.




